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Preface
 Why are you in this industry?  

 Great wealth? 

The idea of helping people buy and sell homes?  So let’s say you achieve all of this. What would be the ultimate result? If you had everything that you wanted, money, love, success, recognition, what would it make you feel like?  I am guessing you would feel happy. Joyous. Ecstatic. Am I right?

Some people may say, “I want a million dollars,” and that’s fine, but then I have to ask you, what are you going to do with that million dollars?  

Quite likely you’re going to do things that, ultimately, make you feel happy and joyful. This book is about teaching you the most absolute way to reach your ultimate success by using your thoughts and feelings to your benefit. After all, you’ve been using them all along anyway, so why not use them more consciously?

We’re not going to talk about knocking on doors and cold-calling or any physical marketing strategies at all. In fact, we are going to talk about your success from the inside out. 

 I assure you that no matter how good your marketing is, if you don’t have the “inside stuff” under control and working in your favor you won’t be able to live the life you dream of.  Throughout this journey you are going to learn some things that might seem strange, but it is my promise to you, if you’ll only hold your mind and your heart open, that the truths revealed here, never before in any real estate book, are absolutely guaranteed to make a magnificent difference in your life.  There is no denying the power of your thoughts and feelings. 

Now, I’m not suggesting that you should not take action to become a Top Producer, because we both know that you’ll have to take action to become a Top Producer. What I am saying, however, is that, regardless of how innovative any marketing system is, no matter how great your website is, no matter how many scripts you’ve memorized; if you don’t have the inside stuff; the secrets that I’m going to reveal to you in this book, you’re not going to become a Top Producer, and Top Producers know this, even if they don’t know that they know it. The first section of this book, the introduction, lays down a foundation, and then we dive right down into the heart of matter to actual, applicable secrets that can take you to the top.

With this new awareness and the skill-set you will learn you will be able to take all of the technical, marketing, and sales training you have learned and apply it with amazingly improved results.

Now get ready to open your mind, follow your heart—perhaps listening to that inner voice that you usually drown out with caffeine and networking—and enjoy the ride that can and will teach you how to get rich in real estate sales by mastering your mind for millions.
Introduction

The first time I had my real estate license— it was the mid-80’s—I had to put it on ice because I went to work for the California Association of Realtors®. Working at CAR for several years, I had the opportunity to meet and talk with literally thousands of real estate agents and brokers. In fact, the first book I wrote, “See How They Sell, Success in Real Estate Sales,” was written while I worked at CAR and was in my graduate program. The book consisted of interviews with about 200 agents (& brokers and affiliates) from around the country and later became the foundation for the real estate textbook I wrote and currently train with.

During this time, I had already decided that it was my destiny to study and coach others to success. So after earning degrees in psychology and communications, and writing my first couple of personal development books, I left my post as the marketing communications manager at CAR and ventured out to teach and motivate people. It was then that I somehow attracted a part-time teaching position for real estate at the local college.

In working with these soon-to-be agents I realized that most of them did not have the confidence this industry requires. And while I knew that systems (marketing and technology) were critical factors to success, I also knew that there was something way more important, and deeper, and it wasn’t being taught in the pre-licensing sector.

Next I headed off to every trainer I could find. I paid literally thousands of dollars and hundreds of hours studying and researching all the best known coaches and trainers. I spent a ton of money. In some cases, I learned things, and in some cases, all I learned was what not to do. I also set out to dive deeper into what Top Producers were doing and thinking (with the emphasis on thinking).

Once I had enough of this information---and much of the systems and strategies were similar to one another--I decided I would create a place for my students to learn the most effective methods of marketing. I also, having a master’s degree in communications, had written a very applicable book on effective communications so I could offer a lot of insight into client communications, as well. The idea was to create an affordable venue for my not-yet producing students. But as time went on, it became glaringly obvious to me that there was one thing missing, not just from my approach, but from most approaches. That missing link is the subject of this book.


Once we incorporated “mental conditioning,” along with marketing systems and communication strategies, we had a well-rounded solution that could not only provide a system for calling on FSBO’s, but hypnotize an agent over the fear of cold-calling. Not only give a discount on toll-free hotlines, but teach about the powerful Law of Attraction.

Interestingly, as I started writing this introduction, I was having a coaching call with a gentleman who had started green in the mortgage business. I was telling him about the topic of this book and how I wasn’t sure if the real estate industry, as a whole, would embrace it (knowing full well that many individual agents would). He told me about his earlier but recent success. He said he’d started his own mortgage company and sold it and within three years it had made him a millionaire. I was impressed and when I asked him how he did it, he said, “Exactly what your book is about.” He had created massive wealth in this industry by using his mind to attract it to him.

And that’s the focus of this book.  It’s not the systems and it’s not the marketing; it’s using your mind correctly. And once you learn how to use your mind correctly and practice it diligently, it really doesn’t take as much effort as you might think (with the techniques that I’m going to share with you). Some of these techniques have taken me decades to learn and thousands of dollars, whether it was in coaching, seminars, books, research, interviews or mentoring. There are lots and lots of things that I am going to share with you that have never been delivered in this way before, so brace yourself.

Although this book is focused and targeted for real estate agents and brokers, I would encourage lenders, mortgage brokers, title people, and home warranty people--anybody in the real estate industry--to read and study it, because the techniques are the same.  It’s a tumultuous business; it can be very stress-filled, and whether you are a real estate agent yourself or working to serve real estate agents, all of this applies to you, and you can make it work for you.  
Succeeding in this business requires a power that is every bit as crucial as your telephone, but because it is invisible it’s not given nearly enough lip-service or practice. That’s all about to change. I’m going to fill in the blanks and then you will see how you, too, can join the high achievers of this industry, regardless of what you know, who you know, or how many doors you decide not to knock on. 
It is your mind and your emotions that truly predict how well you’ll do in this life. Being a “spiritual” salesperson doesn’t mean you walk around in long robes, chanting mortgage rates. Indeed, you’d likely lose your license! But it does mean practicing from a place within yourself that you might not be very familiar with at this time. Not by coincidence, I’d like to let you know that in talking to hundreds, if not thousands, of seasoned and new real estate agents alike over these past 17 or 18 years, one thing stands true, and that is that a majority of Top Producers create and operate from a place of faith; they have a faith-centered life.  Now, this isn’t a religious book by any means, and your personal beliefs are not my   business or concern. In fact, we’ll also view these principles from a quantum physics perspective. 

When Napoleon Hill wrote his great, nearly earth-shattering book, Think and Grow Rich, he did not have knowledge or access to much of the technology and scientific facts we now have. While there is still plenty of mystery that exists in the Universe, we at least now are able to identify quantum physics and various levels of energy and how energy operates from a scientific perspective.

Here’s a thought on a religion versus science.  If you ask people in theology the definition of God, they’ll tell you God is everything, God is all around and God is an energy.  People in science will also identify an energetic force, it’s electromagnetic, it’s all around, it’s everywhere, and it’s working all the time. Now, I don’t know about you, but those definitions don’t seem all that different to me. So try to get your mind in a place that doesn’t worry right now about who or what started this whole thing we call Life, and put your attention on working with it how it is now and the incredible things you can accomplish by using it appropriately. If you can focus on where you are and where you want to be, then you can become a Top Producer. All you need to do is learn how to use your mental faculties and the energy they have been attracting. The problem is, it’s been on auto-pilot all along. I’d like to teach you how to fly the plane.

Chapter One
How You Got Where You Are Now

& the Universal Law

The Law of Attraction works whether you like it or not.


Even if you don’t like it, want to hear it, or choose to pay attention to it. 

It’s not that different than the Law of Gravity. You can ignore the fact that when you throw a rock in the air that it drops quickly to the ground, but that does not change the fact that it fell. And likewise, electricity is invisible, but that doesn’t mean you’re going to stick a butter knife in the electrical socket, now does it? 

Because the Law of Attraction operates on a much more subtle energy field, however, we tend to ignore, overlook, or forget about it. It is my intention to show you how your thoughts create your feelings which produce an energy (with or without action attached) and all of that serves as a magnet for whatever it is you are focusing on. We will also gain a greater understanding of the energy component and how it is always in operations, since in essence, the Law of Attraction is energy in motion. Besides this, we’ll go back and explore how those thoughts of ours originated by exploring the subconscious mind—and then recognize that in order to change our thoughts we likely need to do some mental housekeeping (re-programming). And I’ll show you the very best ways I have found, based on what scientific, medical and psychological research have discovered.

The best part then, is when we learn, from this day forward, how to create our thoughts, emotions—hence energy—in ways that are sure to result in our wonderful, perfect, productive and prosperous reality. It is entirely possible for you to be whoever you would like to be. I am assuming it is a Top Producer, so that is what we will focus on, but make no mistake, every single, solitary part of your life will evolve, if only by osmosis, if you choose to adopt and apply this philosophy.

Before all of this, however, we need to start at the beginning…..

How You Got Where You Are Now
Because the Law of Attraction is always working, and has been since the beginning of time, that means that it’s been working in your life since you were born. Whatever you have in your life, right this very minute, is what you have attracted…even if you didn’t mean to.

The Law of Attraction, as we will learn in greater detail in coming chapters, is based primarily on our thoughts and emotions (which contain a very real and measurable energy). That means that all of your past thinking, believing and feeling has created what you have in your life up until this point. Most people don’t want to hear this. Most people don’t want to acknowledge it, but it is only when we stop and consider the good news; if you created everything you see in your life right now, that means you are in charge and can therefore create ANYTHING you want to in the future.


So yes, the escrow that falls through, the car that breaks down, and the people who drive you crazy, all relate back to you as the creator on some level. On the flip side, take some credit where credit is due. You can take credit for all the terrific things in your life as well: the supportive spouse, the deals that do close, and that paid off credit card. Maybe even a good golf score? These are all proof that the Law of Attraction has been in action. The most difficult part about this is that we don’t want to accept responsibility for those things that we insist we did not attract into our lives: poor health, car accidents, collection companies, brokers who bark at us and buyers that waste our time.

And while it’s true, yes, you do have to take the metaphysical rap for whatever experiences you have and are experiencing, that’s not where we should be focusing our time or attention (heaven forbid our powerful, attracting energy!). Because instead, we should be focusing on the bright side, and I am talking, put-on-the-sunglasses-bright side. Understanding that there is no shame, no blame, only constant, ever-evolving creation, should make it easier to re-direct and change your mind once you know how.

Consider this analogy. You are driving a car for the first time and do not know how a steering wheel works. Therefore, each time you start the ignition and fail to turn the steering wheel, you run smack dab into the wall. No matter what, every time you start the car, you hit the wall. Then someone comes along and says, “Hey, if you turn that circle to the left all the way, you will miss that wall and get wherever it is you are going.” So, you being open to change and all, and in a big hurry to get to your destination, take this sage stranger’s advice. You start the car up, turn the steering wheel, hard left, and lo and behold, you don’t hit the wall and you are actually driving. Yahoo! Freedom! 

So now the question is this: are you going to beat yourself up because you didn’t know about the steering wheel before? Are you going to sit and reminisce about all the time you’ve wasted hitting the wall when you could have been cruising Sunset Strip? Or maybe you should try therapy to get over the whole wall thing?

I think not.


Instead, you are going to think about all the places you can get to now. You’re going to be so happy because you know now that every morning when you go out to your car, you will never hit that wall again! Think of the possibilities! You’re going to recognize that you didn’t hit that wall because you were stupid, slow, incompetent, or potty trained all wrong as a toddler. You’re going to realize that you simply didn’t know what that darn steering wheel was for. No harm, no foul, let’s move on with life.

You see, too many people choose to live the past, in regret, worry and guilt. When instead, they would be miles ahead if they simply acknowledged responsibility for what’s occurred before, and jump on the high road, knowing that from this point on, the journey will be a proverbial piece of cake.


As we begin to discuss the Law of Attraction in deeper detail, I want to point out that while your thoughts create your feelings which produce an energy, that it is very true our actions and choices have contributed to our experiences as well. And even though we will discuss actions to only a short degree, I ask you to consider that even your actions and choices have been in large part if not completely, based on your emotions (which were based on your thoughts).

Lesson One through One Thousand:

What you focus on expands
If I repeat this a million more times, it would still fall short of the significant value this statement contains. In fact, I have thought about writing a book filled with nothing but this statement repeated over and over again. It is the undeniable truth: whatever you focus on, good, bad or indifferent, you cause it to expand in your life. Where attention goes, energy flows. This is how you have always and will always attract.

Let me give you an example or two. How many times have your worried about a late bill, catching a cold or getting dumped by your honey? And how often did it happen, and then how often did you say, “See! I knew that was going to happen!” And how often did you stop to think that maybe, just maybe, it was the worrying that actually caused the event to take place? In psychology we call this a self-fulfilling prophecy. In the Law of Attraction, we call it, the Law of Attraction.  Pretty simple, huh?

So that kind of gets you of the hook just a little bit, right? In other words, when we look at illness, car accidents and things that go “boom” in the night, we can at least acknowledge that perhaps we attracted them by worrying about them, as opposed to attracting them through desire. Big difference. Read that again. What we focus on expands.

The exciting part is that now you understand this absolute Law of the Universe, this absolute certainty, you can choose to focus on whatever it is you want, while keeping the negative stuff far from your mind. This is not so easy as all that. If it were, then my book that says nothing but “What you Focus on Expands” would be a best-seller and John Grisham would have to get out of the way, fast! But that’s what this book is about. It’s about proven, effective methods that will help you learn to create with your mind. To become the Top Producer we know you were destined to be.

 As a side-note about people who drive you crazy, while experience shows that when we start applying the Law of Attraction in a positive manner, we only attract positive people and circumstance, however, there are times when it is one of those (or some of those) negative relationships that prohibit us from developing our Law of Attraction muscle, so to speak.

 In that case and later in the book we talk about how you can fix that and, when I say “fix it,” I mean at amazing speed, but I’m not going to give that secret away just yet.  Some people who are negative blame it on external events; “It’s that other agent,” “My sellers are impossible,” “My broker’s nuts;” when, indeed, the people who blame everyone else are the same exact people who do not understand, nor acknowledge, by definition, the word “responsibility.”  Again, it’s the ability to respond appropriately to anything that comes down the pipe. The ability to respond = responsibility.
It’s been said that you can measure a person by how they act on a daily basis, but the truth of it is that you need to have a look at someone when his life is falling apart; that’s the true measure of a man, don’t you think?  We must all understand, we are attraction in action.  Now I’ve got another rhyme for you.  Whenever you react, you attract, and when you react, you attract in negativity.  When you react to a situation negatively, your reaction is an attraction to more negativity, and it doesn’t get any simpler than that.

Let’s look at an example.  Jack is an agent and he’s been in the business about four years; he’s not making any money, and the market’s a little slow.  But then there’s Lucy; she’s newer, enthusiastic, doesn’t have a very big database; and she’s selling approximately seven times as many houses as Jack is. Jack walks around and says the market sucks, and when someone mentions how well Lucy is doing, you know what Jack says? Jack says, “She’s young, she’ll learn.”  Now this is a real event, this really happened; as a matter of fact, it happens all the time.  But in this situation, Jack, which is not his real name, came to me and told me that he wanted support, he wanted coaching, and he wanted to give coaching one try before he quit the business because the business had just gone downhill; and Jack told me about Lucy. I asked Jack to go back in his mind and tell me all the reasons why his business sucked and he had a list of about 12 things. Here’s a representative sample of Jack’s list:

· I always work with agents who don’t know what they’re doing
· Sellers are always so unrealistic in their pricing
· My broker’s made all these new rules.
Jack had a list of things and, you know what?  I wasn’t surprised at all, but what I want to point out is not one thing on Jack’s list, not one thing, gave Jack any responsibility; it was all other people, other things, external circumstances. You see, Jack’s first problem was that he was not willing to take responsibility. 
And that’s what this whole first section of the book that you are reading is about; it’s about taking responsibility, understanding how the Law of Attraction works, understanding that your thoughts are amazingly powerful, understanding that your emotions are your guide or your compass, and taking responsibility.  And then, we are going to dive into some absolutely amazing, and I  promise you, effective methods and means, once we get this part down; we’re not quite through yet, so bear with me.  I promise I’m not going to waste your time, but if you’re Jack, I want you to think about what in your life you could have been feeling or thinking that has possibly caused what you have created.  Because, I can assure you, I can go into any real estate office in the entire world - but let’s just stick with the United States, since I don’t really know how they practice real estate in New Zealand - and you pick out any town in the world - I can walk into any office, I don’t care if it’s an independent office, I don’t care if it’s a franchise, I don’t care what it is; I can walk into that office and you can show me one agent who’s producing and one agent who isn’t, and I can tell you that the person who isn’t producing isn’t producing because of his or her mindset.  
And that mindset cannot be changed, altered, shifted, improved, until that person wants to take responsibility.  Again, this isn’t a blame game; this isn’t a shame game; this is about acknowledging the power of the Law of Attraction in action. Because, until you can acknowledge in your own mind and say, “Okay, I’ve messed up some things, I’ve caused some things I don’t like in my life, but I’m not going to worry about it, I’m not going to think about it, I’m not going to journal it; I’m going to acknowledge it and realize and recognize that that means I have the power right now to start investing in my Emotional Escrow account - my Energy Escrow account - some really great stuff, because, you know what, I am going to be a Top Producing agent, and that’s just all there is to it!”
I know that controlling our thoughts and emotions is plenty challenging enough, let alone to ask you to take credit for those few things you are not so crazy-happy about, but really, this is where it starts. We learn to use our minds to raise our energy and thereby attract the most amazing things into our life. No more worrying about the past. No more focusing on why we didn’t figure out the steering wheel before; we’re just going to acknowledge it was what it was and now we’ll hit the road running. 

 In preparing for the next chapter, let me ask you a mind-bending question that may better help you accept and understand the intent of self-responsibility.

Have you ever noticed that with every single problem you’ve ever had in your entire life, you were the one person who was always present?

Chapter Two

Thoughts and Energy

Let’s start by understanding what a thought is, shall we? Everything in the Universe starts with a thought, as I have mentioned, but let’s talk about what invisible energy is.  
Let’s take a look at energy, to the extent that science and medicine understand, and review quantum physics just a bit.

Everything in the Universe, including the Universe itself is energy. That’s a no-brainer. What does take some gray matter, however, is the true understanding that the cosmos is all part of the same energy. 
Remember we talked about how everything in the universe is energy, whether you are a theologian or a scientist, everything breaks down into energy. 
In one of my earlier books I explain that energy is different for different things, in other words, if I had a supersonic-powered microscope and I put
my cat’s paw underneath it, I would see a dance, because my cat’s alive, and my cat’s paw is filled with atoms and all sorts of cells and things that are moving around like crazy. But what if I took that same supersonic microscope and I put a pencil underneath it; a pencil’s not alive; but yet, there would still be vibrational movements. And I know this is hard to grasp, and I know that maybe everyone hasn’t had the opportunity to see this as I have, but the reality of it is that everything is energy, even a solid piece of granite; a rock. 
Everything is energy.  Now, once we put these things under the microscope, what we see is that all of this energy is moving at different vibrations, or frequencies. But most importantly, we are all part of the same energy. My cat’s paw, or my hand, or my foot, or my big toe would be vibrating at a higher frequency, because we are all alive.  However, a rock, or a chair would not vibrate at such a high frequency.  Now this is important when we go on to the next chapter that deals with emotions, and it’s important because you need to understand that your vibrational frequency, your energetic frequency, is like a compass, and I’m going to talk more about that a little bit.  But for right now understand that the higher your vibration, the higher your rate of attraction in a positive manner and, for our purposes here, we want to attract good things; we want to attract closed Escrows, wonderful clients, and agents that we can work with who are on the same wavelength as we are, so to speak.
So, how does this work with attraction?  Well, let me ask you this:  How many times in your life have you thought about someone, or been talking about them, and then you run into them at the mall, or they call you out of the blue?  I bet that’s happened to you, hasn’t it? I know it’s happened to me and hundreds of people who I have talked to. The more times in you life that you’ve uttered, “What a coincidence,” the more powerful your thoughts are, but don’t worry, the good news is that, with time and a bit of effort, we are all capable of focusing on making more coincidences happen. Good coincidences. We are all powerful, creative forces and you can create whatever it is you want. Including Top Producing Success!

Generally speaking, no one has ever taught us how to master our thoughts, but it is the key to your success.  Do you think about how much commission you’ll get first thing, or do you focus on getting the best deal for your client?  Do you think your listings will never sell, your loans will never fund, and then say, “See, I told you?”  Well, now’s the time to consider that maybe, just maybe, it wasn’t ESP at all; but that those thoughts of yours were doing exactly, attracting exactly, what it was you asked them to attract.  
So what about something like an open house?  Well, the action might be noble enough, but if you’re dreading the day, regretting that you have to do it, you’re going to waste your afternoon, sitting in an open condo that smells like cat pee, for instance, that feeling of dread and resentment will have a far greater reaction than any activity of holding the open house, so I challenge you with this:  Is it possible that agents, who always say open houses don’t work, are right, only because they put that command out into the Universe?  I know agents who sell houses at open houses; I know agents who pick up buyers at open houses; and I know agents who go to open houses and sit there and grumble and complain and read.  
I have many of my students and clients secretly attend an Open House as an undercover buyer prospect so they can bring me back a list of what they liked about the agent, and what they wouldn’t do. And, do you know, the most derogatory remark, and it’s a consistent one, that I ever get is that the agent wasn’t enthusiastic. You’d be amazed how often the agent doesn’t even get up to greet the client or the prospect!  So, that being the case, I think it’s pretty evident that the Open Houses that don’t get sold from an open house, or don’t result in buyer leads could very much be attributed to the fact that the energy of the agent holding it open isn’t where it needs to be. 
Now, I am not guaranteeing you that if you go to an open house full of enthusiasm, visualizing that it sells, visualizing that you pick up a buyer, affirming it and writing it down and having a positive and wonderful attitude - I’m not assuring you that the open house will sell on that day - but I am willing to guarantee that if you do indeed do all of that, you are putting the kind of energy that you want to put into your Emotional Escrow account. And Something good will happen. 

Now, the universe works in mysterious ways, as we all know.  But I’ve been researching this exact science for so many years that I am willing to put my name and my reputation on the line to assure you that going to that open house with that positive attitude, versus going to that open house when you don’t want to go, is going to have a significant difference in your life. It may not be instantaneous, at least not at first, but once you really get into the grove of how this works, you will find that the Universe adores speed and that good things can come to you so fast it makes your head spin.
So what we need to realize is that our thoughts are things. Of course, our actions account for everything, but our emotions are the epitome of the operations of our life. When it comes to the Law of Attraction our emotions are really the driving force. You can look at your thoughts as the steering wheel but, when you add emotion to it, that’s like putting the metal to the peddle, and here’s a newsflash: once again, the Law of Attraction is always in action.  Remember how we just talked about everything being energy, just like there’s a difference in the vibration of a rock and a person? Well, the same is true for your feelings.  Happy, positive, enthusiastic emotions or feelings act as a huge attractor for bringing the good stuff, and that’s because these positive emotions are thoughts and vibrating at such a high frequency.  

In his book, Power Versus Force, Dr. David Hawkins talks about how energy vibration can be measured, and we are going to talk about that a little bit later, but suffice it to say that Dr. Hawkins, who is also a medical doctor and a scientist and not just some woo-woo type of person, has spent his entire career focusing on how to monitor and measure energy, and he does it through kinesiology; a very well-documented medical process.


Later in the book we are going to talk about how to use our thoughts to help us produce emotions that will create the kind of life and business we so deeply desire. For now, just understand that your thoughts are vitally important. What you focus on expands. If you think about things that please you, you will set forth the domino effect of producing emotions, energy, and often action that calls exactly what you are focusing on into your life.

So, all of this said, could you just simply think positive thoughts; smile really hard; laugh all the time; live with a lot of enthusiasm, and never have to read another self-help book? Maybe. Unfortunately, that’s not so easy to do, and I am sure you’ll agree. Understanding how all of this works, at least in my experience, helps us to take better control.  I heard someone recently say, “There’s no such thing as victims, only volunteers.” And I had to ponder on it for a few minutes before I decided I agreed. Anyone can choose to change their thoughts to better and brighter and bigger things. Let’s commit to starting that now.

Before we close this chapter, I’d like to show you a graphic depiction of how the Law of Attraction works. Personally, if I can see something, it helps me comprehend it, so this is for those like-minded visual learners out there.


  

As this graphic suggests, our thoughts, which are based on things we will discuss in a further chapter, always result in emotion (and the stronger, the more powerful), which creates an attraction to more of the same level or frequencies which is being emanated. Notice too, that emotions (how we feel) is the cause of our actions and choices. Both our invisible energy caused from our emotions and our physical energy, caused by our actions will result in Attraction. 

Just know this: Our thoughts are crucial to what we ultimately attract.

Our Thoughts are Things

The book, Think and Grow Rich, which is considered a must-read masterpiece for millions of successful people, has been said to have made millions of millionaires. And, in case you haven’t read the book, and even if you have, I’d like to explain something-- an aspect that many people overlook. The book intentionally does not tell you what the “secret” is. Hill tells you that it’s written on every page or every chapter, but it intentionally avoids outright explaining it. This is because the author, Napoleon Hill, wanted something to click in the mind of the reader. I think the psychology behind that, which is quite brilliant, is that a person learns better when he figures something out on his own than if you give him specific instructions and expect him to follow blindly.  

However, in this book, it is my absolute intention to just tell you what it is that Napoleon Hill was alluding to throughout his book because maybe, through the act of repetition and example, it will sink in the same way. So here’s the secret: your thoughts are things.

Now, of course, it gets more complex than this, and we touched a little bit on this at the beginning and we have a bunch more to cover. However, your thoughts cause feelings; your feelings have an emotional, energetic result, and that energetic frequency attracts more of what you’re thinking about.  So your thoughts create feelings which result in energy.  When you’re thinking bad things or you have a bad feeling, say, for example, you’re reacting to an agent who forgot to drop off the key, you’re reacting. And when you’re reacting you’re attracting. And just remember when you’re reacting, you’re attracting negativity.

One thing that Napoleon Hill has said is that you can never take away from a person his or her mental faculties. You can strip a guy down to his boxer shorts but you cannot take his mind away.  You can brainwash people in certain circumstances, but without the use of drugs there is really very little you can do to change somebody’s mind. A person has to give permission and cooperate in order to think different thoughts. That’s the one thing that you have ownership of and I’m telling you this because it’s very important that you understand how powerful your mind is.  It’s important that you understand your thoughts are magnets.  

I’m going to give you an analogy that I’ve used in a few other books in the past, and that’s the garden analogy.  For one thing, if you take some corn and you go out in the North Forty and you plant that corn, what’s going to grow?  Hopefully, not turnips, since we’re trying to grow corn!  That is what we call a “natural law” of the planet. It’s not up for argument. Corn kernels will grow corn, not wheat or roses, but corn.

 Now, I’d like you to take that same idea and apply it in a more spiritual sense.  If you plant good thoughts, the harvest is bound to be a good life.  You can’t harbor negative thoughts in your mind and expect to create a good life; it’s no different than planting corn and expecting to get daffodils.  So it’s important to understand that your thoughts are seeds, and every thought that you have is a seed that will reap something.  Like the Good Book says, you reap what you sow, and it’s more true than ever when we’re talking about thoughts.  This is a universal law.  It cannot be refuted.
 
Raising your energy

Raising your energy is synonymous with maintaining a steady stream of joy. There are two things on a mental and physical level that will help.  I know no one wants to talk about health and diet.  Coincidentally, it has always amazed me that people, including myself, don’t want to talk about health and diet and exercise until and unless they’re sick.

I wrote two health-related books; one is called Get Well Now! How to Heal and Prevent Disease, and the other is Well @ Work, a corporate success book, which deals with health a little bit; mental and physical.  And the irony of it is that when I would go and do book tours or lectures, or key note speeches, people always wanted to know about the good stuff, the fun stuff; they didn’t want to know about health and diet. As a society we don’t want to be told that we shouldn’t have too many martinis, we don’t want to be told that we should eat an apple every day; it’s just something that we don’t want to hear. Unfortunately, though, I have to tell you something. When you are trying to raise your energy vibration and make the Law of Attraction work for you and in your favor, you need to have your vibration working high and your energy clear.

Now, keep in mind, all illness, all health challenges, begin in the mind.  This is what we mean when we talk about holistic health.  There is a vibrational stream of energy flowing through all of us and when we cut off that vibrational flow, we cut off our energy.  Think of yourself with a garden hose; if there is a kink in the hose, notice how the water stops coming out. Well, think of energy flowing the same way.  If you’re not accepting the flow of energy then you are cutting it off, and when you are cut it off, it doesn’t flow and illness and atrophy set in.  Now, I believe 100% that we are capable of controlling and maintaining our health completely from our minds, however, this is still an amazing and uncharted science.

In the meantime, what I propose is that we work a little bit on the physical level; again, just like being a Top- Producing Agent.  You’re going to have to call back your clients, you’re going to have to send out a postcard, or you are going to have to call people in your sphere of influence, you’re going to have to go with your listing in hand and write the contract; you are going to have to do these things.  That’s action, physical action.  But, remember what I said, without the mental and non-physical action, you are not going to get the results you want. Consider the invisible action, attraction like an insurance policy that guarantees your actions will pay off.

Now I’d like you to take that same paradigm and look at it with health. You can heal and prevent disease and have awesome health with your mind. But until and unless you are at the point in your development where you know how to attract flawlessly, and it works for you all the time (which would include being a Top Producer if that’s what you desire) you might want to take the extra steps to “up” your energy and have a head- start on the amazing things you wish to create.

There are physical things that we can do that will rapidly increase our success. I know you didn’t buy a health book, so I’ll be brief. Here’s my list of things that cause the lowest vibrational flow (and remember this isn’t me making this up, this is documented by Dr. Hawkins in his book Power vs. Force).  Drinking too much alcohol, consuming too much caffeine, processed foods and sugar, not moving your body (and it doesn’t have to be aerobics; you don’t have to go kickboxing). Walk around in your farm neighborhood, do some yoga, do some stretching, move.

I mentioned a bit ago when we talked about Dr. David Hawkins and how he measured the vibration of energy.  One of the things Dr. Hawkins does in his book, Power Versus Force, is measures the energy vibration. Dr. Hawkins measures certain things, music, books, food, and it’s interesting to note that processed foods, sugar, alcohol, things of that nature, you know, the things that taste good and we like to have; they vibrated very low; they have a very low frequency, energetically speaking, so they would point straight to negative.  However, fresh fruits, vegetables, things like that, pure water, those things were SUPER GOOD, splendid, spectacular. I encourage you to read the book, Power Versus Force.  It’s a phenomenal read and it really gives you an interesting understanding, a profound understanding, as to how important the things that we surround our self with are, from music to the movies that we watch, to the people who we associate with. Animals and children always vibrate very high in Dr Hawkins’ findings. But there are some people and some types of music and some kinds of movies and books that did not rate high, so it’s very interesting to understand that. In fact, maybe I should ask Dr Hawkins how this book resonates; hopefully, very, very high!

So, again, if you want to read a health book, read Get Well Now! How to Heal and Prevent Disease, or read Well @ Work.  Other than that, I am just going to encourage you not to think of me preaching about what you should do with your health.  Health begins in your head and can be made better or worse by how you think and feel, but I want you to understand that if your health is not great, then the way that you’ve thought and felt about yourself and about life in general have caused it, and contributed greatly to it.  So until, and unless, you know and are willing and able to practice fully the techniques in this book, you might want to drink less alcohol, you might want to eat more vegetables.  Does that make sense? This will only and mostly be a precautionary effort, while you are on your path to developing health habits and learning how to more fully control your thoughts and feelings. So go ahead and eat more fruits and vegetables, drink more water, just to be on the safe side.

The reason that I stress this is because I don’t know any Top Producers with tuberculosis, I don’t know any Top Producers who sell many houses from hospital beds, and I don’t know any Top Producers who can sell a once they are dead and buried. This is why I stress your health.  If you are not healthy, your energy vibration is going to be low and you are not going to be selling any houses, you are not going to be writing offers.  Fair enough?  

 The life of a salesperson or a broker or a lender, for that matter, can be stressful.  We have quotas, we have commissions, and we have clients, lots of lunches out, cocktails, fast food, and MLS meetings where chocolate chip cookies reign supreme. You do your best, you plan, you focus, and you prioritize.  I know it’s challenging, at first, but give it a try and see what it feels like; it may surprise you.  And why not start using the techniques that you’ll be learning in the second part of this book towards eating healthier?  Why not visualize yourself eating healthier?  Why not do some of the secret things for reprogramming that I’m going to teach you that will help you become more effective in taking care of your health on the physical level?

Now it’s time to get back to the important matter of miracles.

Thank you for reading this complimentary selection of THINK & Get Rich in Real Estate Sales, Train Your Brain for Success.  May you find wealth and happiness in all that you do.




Tamara Dorris 

To Order the full, paper-back version online, click here
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